Role: Sales force supervisor

The Role

e Managing the team of all the brand promoters of the designated area & leading them to increase
sales and business impact.

e Training the brand promoters by giving required sales training, product knowledge and enhancing

customer experience.

Motivating the sales team to achieve their targets & teach upselling skills.

e Issue resolution which can hinder the functioning of business.
e  Ensuring proper display of products & instore branding of the store.

Think of innovative ideas to boost business efficiency.
e Maintain a healthy relationship with all the store managers & Promoters.

You’re a good fit if you:

Excellent Selling & Communication Skills
Good leadership & management qualities

Have high energy and love working with people.
e Have a sense of ownership & problem-solving attitude.

Preferred Experience:

e Overall, 2 years of experience in Sales & training

Work Location:

e  Mumbai

o Delhi

e Bangalore
e Hyderabad

How to Apply-

Interested candidates are invited to submit their resume along with a cover letter detailing their
relevant experience and motivation to contact@pmspl.net.



